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BRIDGE

CATERING
TO THE

CARNIVORE
SINCE 1983

FRESH CUT BEEF & PORK
POULTRY - LUNCH MEAT - SMOKED BACON
HOME-MADE SMOKED & FRESH SAUSAGE

MEAT SNACK STICKS & BEEF JERKY

~ PRICES AS CLOSE TO 
WHOLESALE AS YOU CAN GET! ~

MUSKEGON COUNTY'S
LARGEST FULL SERVICE MEAT COUNTER

309 W. BROADWAY - MUSKEGON HEIGHTS

Save with 

FAN Money 

& Coupon
MONDAY - FRIDAY  9AM - 5:30PM

SATURDAY 9AM - 5PM

Products
Fresh Cut Flowers
Tropicals
Green Plants
Flowering Plants
Glass Gardens
Dish Gardens
Balloons
Candy
Local Art

Occasions
Weddings
Funerals
Anniversaries
Birthdays
Get Well
Just Because

209 West Savidge    Spring Lake, MI 49456
Phone (616) 842-3358    Fax (616) 296-0307

www.springlakefl owers.com

Five tips to help your kids develop 
a bigger worldview
By Maria Stewart Konrad

Children often learn more about global compassion and 
justice from examples and conversations they have at home. 
In an increasingly self-centered, me-fi rst generation, it’s crit-
ical for parents to be intentional about it if they want to raise 
compassionate, caring global citizens. 

Five tips to help cultivate a global worldview in your 
child:

1. Discuss world events around the dinner table. The 
aim is not to worry your children with the burdens of the 
world, but to raise their awareness of the bigger picture and 
the importance of caring for others.

2. Get your children to help choose a project or activity 
that your family can support fi nancially, and invite them to 
donate some of their savings to the effort.

3. Model involvement and empathy. Get involved in a 
community project that your children can help with too: col-
lecting food for a food pantry or refugee center, cleaning or 
painting a shelter, or delivering meals to elderly people who 
can’t get out.

4. Sponsor a child from another country, and then learn 
all you can about that child’s country –– geography, climate, 
food and culture.

5. Read together age-appropriate books that open chil-
dren’s eyes to the wider world.•

Muskegon County Garden Club 
meeting events
By Alice Pasarela

The Muskegon County Garden Club will meet on May 
17 at St. Luke’s Lutheran Church, 1655 W. Norton Avenue 
in Muskegon. Social time begins at 11:30 a.m. with lunch to 
follow at noon. Cost is $6 per person.

The program presenter will be Mr. Steve Smith. He is 
a member of the American Conifer Society and is a former 
biology teacher. He will speak on Landscaping with Conifers. 
A business meeting will follow his presentation.

The club welcomes new members and visitors. For 
more information, call (231) 798-7625 or (231) 759-7031. The 
Muskegon County Garden Club is a member of the Michigan 
Garden Clubs, Inc. and the National Garden Clubs, Inc.•

Fruitport auto dealership expanding
By Mary Weimer

Even after the growth and expansion of Johnson Auto 
Sales new lot over the past few years, they are still dedicated 
to Old Fashioned Customer Service. Currently stocking an 

inventory of over 50 vehicles, 
they project having close to 100 
vehicles in the near future.

The dealership at 14658 
Apple Drive, was started by 
Gary and Joy Johnson in 1978 
as Johnson Truck and Equip-
ment Sales. In August of 2005, 
the name was changed to John-
son Auto Sales, LLC, when the 
Johnson’s children became of-
fi cial partners. Today the busi-

ness is co-owned by Gary and Joy together with their daugh-
ter Angela Poe Poe and sons Gary, Jr. and Brian Johnson. All 
are FHS graduates.

Brian is dedicated mainly to sales and general opera-
tions/management. Gary Jr. is the primary buyer, devoted 
to inventory selection; while Angela handles administrative 
tasks and assists with sales. Another important member of 
the team, Andrew Peck, is the detailer and reconditioning 
specialist. Jerry Stein maintains the website and is part of the 
sales team.

For over 30 years, the family has sold vehicles to custom-
ers in Fruitport and the surrounding area. They offer guaran-
teed credit approval to all of their customers. The business is 
partnered with many national fi nancial lenders, providing a 
guaranteed way for customers to increase their credit rating. 
The focus is to fi nance a customer’s future –– not their past!

Check out their current vehicle inventory at their web-
site, www.johnsonautosalesoffruitport.com.

The Johnsons are proud to be a part of the Fruitport 
community. They enjoy serving repeat and referral custom-
ers, and look forward to the next 30 years in business. They 
encourage you to think Johnson Auto Sales the next time 
you are in the market for a clean, dependable pre-owned 
vehicle.•


